
THE DEWITZ BUYER GUIDE
All the information you need on buying a house.

Who we are
Nick and I are a powerful real estate DUO. We 
have set national records for selling homes, and 
a lot of them. We are not your traditional real 
estate agent. We will create as much leverage 
for you as a buyer as possible. We will help set 
you up for success and make sure you come out 
WINNING.

We are different. We are innovators and think 
outside the box to come up with creative 
solutions for YOU. Let’s unlock the door to your 
next HOME. If you’re curious about buying a 
home in Arizona, we would love to help! If you’re 
out of the state please reach out as I have an 
amazing referral network of agents (that i have 
personally trained).

P: 480-773-4779 
E: kristy@teamdewitz.com

450+
Homes Sold


over last


3 Years

$250M+
In Property 

Volume over 

last 3 Years

Top 0.1%
of All Agents 

in the State of 

Arizona

Intro into Home Ownership
Have you ever thought about home ownership? Do you want to get off the Rent Train and start 
building wealth but don’t know where to start? There are a lot of misconceptions about the 
ability to buy a home. Let’s simplify this so you can start working towards your goal.



Reasons to Bu
 Building Equity: Owning a home allows you to build equity over time, which is the 

difference between the market value of your home and the amount you owe on your 
mortgage

 Appreciation: Over time, the value of your home may appreciate, increasing your net 
worth

 Stable Housing Costs: Owning a home can provide stability in your housing costs, since 
your mortgage payment remains the same while rent costs may increase

 Tax Benefits: You may be eligible for tax benefits such as deducting mortgage interest 
payments

 Privacy and Freedom: Owning a home offers privacy and freedom to personalize and 
decorate your living space

 Sense of Community: Owning a home can provide a sense of community, stability, and 
roots in a neighborhood.

Can I afford a house?
You need to get pro-approved and if you cant 
get approved we can identify the reason 
WHY you cant and start working on 
overcoming that obstacle.

What do you need to get approved? Who do 
you contact? You contact a Mortgage Lender, 
need a contact? Let me know and ill connect 
you with the very best lender!

Important Information regarding pre-approval
Getting pre-approved is free and costs you nothing. It is a good baseline to get started and 
start working on your goals. Below are some of the requirements and important information to 
understand before starting the pre-approval process.

Employment 
2 years of work history and proof of employment will be needed for the pre-approval process.

Debt to income ratio  
This number determines how much of your monthly income goes to pay the debt. This 
influences how big of a loan you can qualify for.
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Credit score 
Usually baseline is 620. The 
higher the score the better terms 
you can get for the loan. If your 
credit score is negatively 
impacting you lets get a game 
plan to start working on it 
immediately! There are so many 
great strategies to get this under 
control. Don’t let it hold you back.

Down Payment 

You need at least 3% down for most loans and can obviously put down more. You will also 
have some closing costs that your Lender will be able to calculate. Closing costs range from 
3-6% good news is when putting offers on homes you can ask the seller to pay your closing 
costs.
 

Your lender will run the calculations and simulations for what you can afford for purchase 
price, what you need as a down payment, interest rate, and what your monthly payment will 
be. After you have the necessary details then you can start your search.

Interest Rate 
This is the percentage you pay to borrow money from a lender for a specific amount of time. 
Higher rates = higher monthly payment. Lower rates = lower monthly payment. Why does this 
matter? Interest rates dictate how fast the market is moving. If interest rates are low, home 
values go up. If interest rates are high homes tend to decrease value and sell slower. How can 
you leverage this? In a market with high interest rates you can negotiate better deals on 
homes. Once the interest goes down you can simply refinance into a lower rate and ultimately 
lower your payment even more.

Types of Loans 
When it comes to loans, there are a few different types. FHA, VA, & Conventional just to name 
a few. Your lender will discuss in depth with you which is best for you.
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What’s next?
Find a skilled real estate agent. 
For a buyer a real estate agent is free. How can this 
be? The seller of a home pays the commission for 
the buyers agent. Use an agent, They can 
negotiate better contracts and deals for you as a 
buyer at no cost to you. It’s only a win-win.

Things to discuss with your agent.

Desired location, schools, square footage, wants, 
needs, condition of home are you good with doing 
your own improvements? Bedrooms, property value 
trends, neighborhoods. If you don't know that’s 
Okay you can discuss these things with your realtor 
to makes sure they’re finding the very best homes 
that match your desired criteria.

Make a priority sheet. 
Most important to least important things in a home that interest you.

Go look at homes. 
This process can take days weeks or months. Once you have identified a home you love and 
want to place an offer your agent draws up the contact. You typically need 1% down for 
earnest money if your offer gets accepted. This money is held at a title company as a show of 
good faith. This money is refundable or can go towards your down payment at closing.  

If you are looking for a home in a location you dont currently live in, then the agent can setup 
virtual tours and send videos. You can place offers without seeing the home. Then in Arizona 
you have a 10 day inspection window where you are allowed to cancel for any reason. In that 
10 day window you can fly out to see the home.

Leverage

Depending on market conditions you as a buyer can have leverage. A good realtor can help 
you negotiate a 3/2/1 or a 2/1/ buy down. Where the seller pays you at closing to help buy 
down your rate.

Loan Assumption 
You can also do an FHA and VA loan assumption. If you find a seller who has one of these 
loans you can get approved to assume it at the current interest rate.
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After accepting an offer
Home Inspection

Once you have an accepted offer you as a 
buyer pays for a home inspection. This cost is 
usually 400-600$ and it is a deep dive on 
the home. 10 days is the standard period in 
Arizona. Other states Vary.

Repairs 
After inspection you as a buyer can ask for 
repairs or a credit and this is negotiated with 
the seller. You can back out as a buyer if you 
dont like the terms the seller agrees too.

Appraisal 
After you are through inspection and repair process, next is the appraisal. Your lender will 
order this for you. This cost varies from $600-$1000. An appraisal is required for a mortgage 
to make sure the home is worth the value. The bank cant lend out money if the home isn’t 
worth it.

Final Walk Through 
After appraisal is done and assuming it comes in true to value. Then the last step is a final 
walk though to make sure the home is in the same condition as when it was purchased.

Renegotiation (if needed) 
If appraisal is low you have a window of time 
to renegotiate a new price or bring cash to 
the table to make up the difference.

Finishing Up 
Sign closing documents at title and bring 
down payment is last final step.

View our Website
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